


Designation and Certification Requirements

ABR® designation

1. Successfully complete the ABR® Designation Course
2. Successfully complete 1 of the following electives:
. e-Buyer

Effective Negotiating for Real Estate Professionals
Foreclosure: Prevention and Opportunities for Buyer-Clients
Harnessing the Power: Skills-Based Performance Management
Innovative Marketing Techniques for Buyer Representatives
International Real Estate for Local Markets
Land 101
Resort and Second-Home Markets
Seniors Real Estate Specialist Designation Course
Successful Buyer Representation in New-Home Sales
o Successful Relocation Representation
3. Submit documentation verifying that the REALTOR® served as a buyer
representative in 5 transactions
4. Be a member in good standing with the NAR and REBAC

ABRM*M designation

1 Successfully complete the ABRM®M Designation Course

2. Successfully complete the ABR® Designation Course or successfully challenge
the ABR® exam

3. Submit documentation verifying that the broker/owner/manager has overseen a

minimum of 25 real estate transactions that involved a buyer agent or had more
than 2 years of experience in the oversight of buyer representatives
4. Be a member in good standing with the NAR and REBAC

ALC designation

1. Successfully complete 3 required courses:
o Land 101
o Land Investment Analysis
o Tax Deferred 1031 Exchanges
2. Successfully complete 3 of the following electives:
o Agricultural Land Brokerage and Marketing
o Creative Land Planning
o Land Development
o Practical GPS/GIS Navigation
o Site Selection
o Tax Implications of Real Estate
o Transitional Land



3. Submit documentation verifying $5,000,000 in land transactions (sale, purchase
or lease) or a minimum of 25 separate land transactions, of which no more than
80% involve residential lot sales. For more information regarding documentation
for the ALC designation, visit http://www.rliland.com

4, Pay the $350 ALC application processing fee

CIPS designation (for U.S. REALTORS®)

1. Successfully complete 2 required courses:
o International Real Estate for Local Markets
o Investment & Financial Analysis for International Real Estate (this course

is waived for students who have passed the CCIM Intro, CCIM 101, or
CRS 204 courses for a $100 fee)

2. Successfully complete 3 of the following regional courses:
o The Americas & International Real Estate (one day)
o Asia/Pacific & International Real Estate (one day)
o Europe & International Real Estate (one day)
o The Middle East and Africa & International Real Estate (one day)
3. Submit documentation verifying 3 closed international transactions involving

other cultures or countries, including those occurring in your local market
4, Pay the $225 CIPS application processing fee

PMN designation

1. Successfully complete 3 of the following courses:
o Effective Negotiating for Real Estate Professionals
o Networking and Referral Systems
o The Business of Your Business: People, Planning, Money and
Management
o Harnessing the Power: Skills-Based Performance Management
o NAR’s At Home with Diversity
2. Submit documentation within the past 24 months totaling 30 points as follows:
o To/from another national WCR member (10 points each)
o To/from a non-WCR REALTOR (5 points each)
o From a client (2 points each)

3. Be a member in good standing as REALTOR®, REALTOR-Associate®, or
Association Executive

REPA certification
1. Successfully complete the REPA certificate course.
RSPS certification

1. Successfully complete 2 required courses:
o Resort & Second Home Markets


http://www.rliland.com/

o Tax-Deferred (1031) Exchanges
2. Successfully complete 2 of the following electives:
o Creating Wealth through Residential Real Estate Investments (CRS 204)
e-Buyer
Generational Marketing (CRS Home Study CD only)
International Real Estate for Local Markets
Introduction to Commercial Investment Real Estate Analysis (CCIM)
Networking and Referral Systems
Seniors Real Estate Specialist Designation Course
3. Pay an application fee of $195

SRES designation

1. Successfully complete the Seniors Real Estate Specialist Designation Course
2. Be a member in good standing with the NAR and SRES Council



| ABR | ABRM | ALC | CIPS | PMN | REPA | RSPS | SRES

REBAC Courses
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ABR Designation Course R

ABRM Designation Course R

Foreclosure: Prevention & Opportunities for Buyer-Clients

e-Buyer

Innovative Marketing Techniques for Buyer Reps 2

Successful Buyer Representation in New-Home Sales 2
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Successful Relocation Representation

SRES Course

Seniors Real Estate Specialist Designation Course ’ E ’ ‘ ‘ ’ ‘ ‘ ’ R

RLI Courses

AgriLand Brokerage and Marketing

Creative Land Planning

Land 101 E

Land Development

Land Investment Analysis

Practical GPS/GIS Navigation

Site Selection

Tax Deferred 1031 Exchanges &£

Tax Implications of Real Estate
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Transitional Land

REPA Course

Real Estate Professional Assistant Course (REPA) ’ ’ ‘ ‘ ’ ‘ R ‘ ’

Resort Course

Resort and Second Home Market Course E R
(RSPS)

WCR Courses




The Business of Your Business R/E

Effective Negotiating for Real Estate Professionals E R/E

Harnessing the Power of Skills-Based Performance E R/E

Management

Networking and Referral Systems R/E E
*CRS Course

Creating Wealth Through Investment (CRS 204) E

*E-Pro Course

E-Pro E

*Please note that these courses are not covered in your REBAC course provider agreement, but do count toward the elective requirement for the
ABR designation





